=36 Ideal & Qualified Client

—} COMPANY ROLES
Branding Agent

Google Property Ads
Facebook Property Ads

LEAD MANAGEMENT SALES PIPELINE

Valid #, @, Address
Sales Volume

— IDEAL
— LIKELY QUALIFIED AGREED CLIENT MEETING SALES CLOSING
VERIFY:
Mobile, Email, Address
—} AGENT ROLES ACTIONS ACTIONS ACTIONS ACTIONS
Register on Website Promotions Have Properties Show Properties By Referral
Lender: Credit Report Appreciation Programs Schedule Showings Buyer Broker Meeting
Start By Referral
WHAT IS YOUR IDEAL CLIENT
Qualified Questions/Answers
EXAMPLE: NOT QUALIFIED EXAMPLE: QUALIFIED EXAMPLE: FUTURE
Low Income: Income: $.000 Improve Credit Score
High Debts: Debts: $0.00 Save for a Down Payment
Low Mthly Pmt: Monthly Payment: $0.00 Needs More Work History
Purchase Price: $0.00 Stuck In a Lease
Property Type: SFR In a Divorce
Credit Score: 720 Had a BK
3.5% Down: $0.00
I LIKE TRUST VALUE
IDEAL CLIENT | | | | |
% of Winning
DROP 18T LUNCH OR BUYER SALES Sales Volume
BY PROPERTY DINNER BROKER PIPELINE Estimated Close Date
Estimated Revenue
Gift Cup Property Register on Website
Information Packet Information Email Property List
Lender Credit 1003 &
Qualifed Questions CREDIT

SILVERSBACK

GROUP




